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Philatelic Traders’ Society

The PTS has been providing help and 
advice to its members on navigating 
their way through the crisis.

There are, of course, always two sides to 
every story. The impact of this pandemic 
has meant that there has been a resurgence 
of stamp collecting. With most of the 
world in lockdown, more and more people 
are getting involved. Here at the Philatelic 
Traders’ Society, we can see new collectors 
researching the hobby, asking us questions and 
� nding dealers to connect with. We have also 
seen a marked increase in new philatelic social 
media accounts, especially on Instagram.

This doesn’t mean that our members have
not been hit. They, like many other businesses, 
have had to learn to change and adapt with 
the times. Philately is a very personal hobby 
with dealers and auctions houses developing 
long-term relationships with collectors to 
build an in-depth understanding of what they 
are collecting and how they can help build 
and expand collections and exhibitions. These 
dealers have had to adapt their one-on-one 
relationships. Retailers have had to close and
auction houses have been hosting closed-door 
events. The stamp show calendar is empty. 
Some of our members have had to quickly 
set up and launch online sales platforms, learn
about social media and install video conferencing 
so they can stay connected. They have had to
do this quickly in order to keep driving business
forward. Many of them have had to furlough 
sta�  and take out bridging loans.

The Philatelic Traders’ Society have been 
supporting our members throughout. At 
the start of lockdown, we surveyed them to 
better understand how the pandemic was 

impacting their business and how we could 
best help them through this unprecedented 
time. We have a strong member-only 
Facebook community, with members helping 
each other out with advice and support. 
We will continue to support our members 
throughout this tough time and to help drive 
and raise the awareness of the hobby. As 
the lockdown continues, we are delighted 
that so many of our members are now 
reporting a positive shift in their business 
activity as the result of changes they are 
making. This month, the PTS launches an 
enhanced online directory of its members 
allowing collectors to � nd dealers and 
auction houses they can trust, cross-check 
eBay handles against our member list and 

� nd the philatelic professionals 
with � exible contact and 
buying/selling options. If you’d 
like to join the PTS, you can 
� nd out more about applying 
at www.thepts.net

Internet Philatelic Dealers 
Association

Michael Dodd, the General Secretary of 
the Internet Philatelic Dealers Association 
(IPDA), provides his view on the e� ects 
of the current situation on internet sellers 
and the likely outcome in the years ahead.

Being a stamp dealer who sells on the 
internet during these past months, when 
coronavirus has a� ected us all, has brought 
its challenges and opportunities.

As a global association, the IPDA 
(Internet Philatelic Dealers Association) 
have had di� ering comments from our 
members. Comments that re� ect the 

countries they live in, the material they sell, 
the internet channel they use, their brand 
pro� le, and the size of their business and 
customer base.

In summary, there is no one consistent 
theme to the observations we hear from 
members. We have feedback that sales have 
increased during the coronavirus lockdown 
at the same time as others have reported 
no change or even a decrease in sales.

What change has been seen is likely a 
function of location. For example, the USA 
and UK/Europe may have seen an increase 
in domestic and local market share, while 
other regions, say Australia and Asia, might 
be seeing sales decline because a greater 
percentage of their sales are international 
rather than domestic. One factor behind 
this is thought to be the ability of collectors 
to continue to get their orders from 
domestic sellers, whereas the delivery 
of orders from international sellers have 
stopped or slowed down very badly.

Yes, we expect more collectors are 
spending more time with their stamps 
while in lockdown. And yes we believe this 
might be leading to more purchases, but 
only at the domestic and local market level.

Why? Because it is likely collectors 
will not want to wait a long time for 
their orders. They will be turning to their 
domestic and local dealers who can o� er 
a much faster delivery because they are 
less a� ected by the lack or absence of 
international mail deliveries.

A European member has said his website 
sales have increased dramatically and he 
views this to be because people have found 
stamp collecting again. The lockdown 
has given them time to spend with their 
stamps, which has helped take their minds 
o�  the situation and its challenges.

Coping with the 
Challenges of Coronavirus
As the philatelic world continues to operate under new and extremely challenging conditions, 
a number of different businesses have provided an insight into how they are adapting to 
the impact of coronavirus.
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A dealer in the USA comments that 
it has been mostly business as usual. He 
noted he has not been getting orders 
from some countries and mail delivery has 
been slow on only a few mailings, but his 
business has not signi� cantly changed, yet.

A dealer in the Asia region saw sales continue 
at the same rate during March and April but 
slow down considerable in May. He 
commented that all his sales are 
international, and with the international 
airmail service restrictions seen in so 
many countries, he felt that buyers 
were moving their business to sellers 
in their own country rather than 
overseas sellers. That might account 
for the apparent increases in sales 
some dealers report.

Observations from Australia have 
some members reporting sales have 
dropped, while another has seen 
sales increase.

One thing almost certain is that 
internet sellers are likely to see a change to 
their business model in the months and even 
years ahead.

The internet made the world smaller when 
material could be shipped around the world 
quickly. With today’s international aviation 
issues, resulting in a lack of fast and timely 
airmail services, the internet no longer makes 
the world smaller in this context.

One view is that it is going to take 
months, even years, for international aviation 
and airmail to recover. There is surely a 
great opportunity to grow sales from large 
domestic market bases like the USA and UK.

The outcome will be positive for many 
dealers who have a large domestic and 
local market base. For sellers who rely on 
overseas-based customers, the outcome 
is potentially poor. The internet selling 
model after coronavirus is likely to be very 
di� erent. A situation many dealers will have 
to consider how to address.

Finally, it is not a simple 
matter to even begin to 
articulate this topic. The 
months ahead will bring 
interesting aspects for us 
all to consider.

Ray J Howes

Ray J Howes has been an active stamp 
dealer for around 50 years. His � rst 
tentative steps into stamp trading were 
postal approvals when he was 15 years
old. He subsequently moved on to building 
a successful private client list worldwide, 
selling mainly GB and US philatelic items.

I don’t know about you, but for me, my 
current ‘house arrest’ (lockdown) has 
brought forth a whole host of advantages 

and disadvantages selling and, more 
importantly, buying new stamp stock. And, 
of course, the added di�  culty of visiting 
people who have stamp collections they 
wish to sell brings more problems – one 
of which, if they choose to let you visit, is 
how to view it safely? Well, a few weeks 
ago, I spent an hour or so inside a seller’s 

conservatory on my 
own wending my way 
through his collection 
of Great Britain. We 
communicated via the 
shout method. It was 
a successful outcome. 
I left the cash in his 
conservatory. Not the 
best way for seller 
and buyer to conduct 
business, but it’s been my 
experience of late that 
those willing to go down 
the route of selling their 

collections are few and far between. No 
surprise there. I guess consigning stamp 
collections to auction is probably safer for 
most people now. Safer for me too.

I say safer but, sadly, the opportunity of 
visiting private sellers retreats as more of 
them put their safety � rst before disposing 
of their philatelic assets. Although, some 
light maybe coming from the end of a 
long tunnel because yesterday (10 May), 
it was announced that an ease to the 
current restrictions will be implemented in 
England. Mind you, I can’t see myself being 
inundated with requests any time soon to 
visit people desperate to get rid of their 
stamp collections. But you never know.

However, I have seen a sharp spike 
in my online sales. Maybe a direct cause 
and e� ect of people having a lot of time 
at home to cruise stamp sites instead 
of being at work. But there is certainly 
going to be a huge change in the way that 
business will be conducted, particularly 
in open-to-the-public stamp auctions 
(although that now looks to change). 
Something which a� ects me in a smaller 
way than it might do many other fellow 
stamp dealers. After all, it’s better to 
actually see and feel what you might 
purchase, rather than buying from postal 
stamp auctions where, all you have to 
go by is a sometimes less-than-accurate 
description of what you might get instead 
of what occasionally you don’t. Then 
you’ve got to send it all back!

On another plus side, our main tool 
of the trade luckily remains una� ected 
by the pandemic. Stamps can still be 
bought online by our clients and we 
still have access to buying them from 
postal auctions, etc. And there is always 
a brave soul somewhere eager to � og 
their collection from home direct. Aside 

from the tragic loss of life, socially and 
economically, the global cut and thrust 
of dealing has taken a huge hit, recovery 
‘back to normal’ is probably on a far-away 
horizon. But remaining positive is the key 
issue here. Besides stamp collecting isn’t 
going away any time soon. The sustenance 
and the sheer joy of philately will, I’m sure, 

ensure that this viral 
crisis won’t starve our 
collective imaginations 
nor our willingness 
to continue doing 
what we all love doing 
– buying and selling 
stamps and collecting 
them too!

Cherrystone Auctions

Josh Buchsbayew is Vice President of 
Cherrystone Auctions in New York. 
He began working there in 2002, after 
a career in � nance. As an appraiser and 
lot describer, Josh has vast experience 
with stamps of the world. His personal 
interest is United States Classics.

Fortunately, at Cherrystone, we were 
already equipped to ‘work from home’ as 
all our systems can run remotely, so we 
were able to proceed uninterrupted once 
the lockdown orders came through. We 
have individuals (only one at a time) going 
into the o�  ce every few days to check 
the mail, ship material and bring more 
stamps to work on from home. We held a 
sale on 22 April and ran it on dual online 
platforms (CherrystoneLive and Stamp 
Auction Network), and participation and 
realisations were extraordinary. FedEx has 
been working well and we are using it to 
ship both to and from our o�  ces/homes. 
We are actively collecting consignments for 
future sales and adjusting to new ways to 
‘meet’ our clients, including via FaceTime 
and Zoom.

Stamp collectors are stuck in their 
homes like everyone else and luckily 
they can still enjoy their hobby online. 
Our sales on 12 May and 13 May were 
also run exclusively online and our plan 
is to continue with our regular auction 
schedule, despite the fact that New York 
city remains the epicentre of the virus.

We hope everyone remains safe and 
well and look forward to a time when we 
can meet in person again.

At our 22 April 
auction, Cherrystone 
sold a 1880 1c. dark 
ultramarine from the 
1880 Special Printing 
of the 1879 Issue for 
$13,500 (lot 193).

The outcome 
will be positive 

for many dealers 
who have a 

large domestic 
and local 

market base
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Stanley Gibbons

With London 2020 postponed, Stanley Gibbons decided to launch 
an online, single-sheet philatelic competition aimed at bringing the 
philatelic community together during the current crisis.

Titled the Stanley Gibbons Blue competition, the competition took its 
inspiration from prestigious institutions who award ‘Blues’ to those 
individuals who represent the highest level of excellence in their � eld. 
In the competition, a Stanley Gibbons Blue was awarded to collectors 
who successfully conveyed philately’s best quality – its ability to 
represent history’s most signi� cant moments. No extra points were 
awarded for value, quality or condition. The competition ran until 5 
May on a special Stanley Gibbons website (sgcompetitions.co.uk).

Two categories were available in the competition – Apprentice 
or Master. The Apprentice category was for new collectors, with 
less than two years of experience, while the Master category was 
reserved for more advanced collectors. All entries were displayed 
on the Stanley Gibbons website and members of the public were 
asked to vote for their favourites. Master entries were also reviewed 
by Peter Cockburn, Vice President of the Royal Philatelic Society, 
and Graham Winters, Chair of the Association of British Philatelic 
Societies. The judges said: ‘The competition was well-supported and 
it was a pleasure to judge the � nal submissions.’

After voting, in the Apprentice class, the top-three were Aditya 
Singh, Susan Taylor and Cleo Lownster. For the Master class, Keith 
Brandon, with ‘The Sad Story of Nurse Albine Pecha’, was named 
the overall winner and Lew Paterson, with ‘The Transition of the 
Austrian Postal System after the Anschluss’ was named runner up.

All Apprentice category winners were awarded their choice of 
a Stanley Gibbons catalogue, a £25 SG shop voucher and a Stanley 
Gibbons Teal certi� cate. Master winners will see their entries 
displayed in the new 399 Stanley Gibbons Gallery and will receive 
an exclusive invitation to the opening of the refurbished SG building. 
They will also receive an annual subscription to GSM, a £50 SG shop 
voucher and a Stanley Gibbons Blue certi� cate.

The competition received 78 entries, with entries, and votes, from 
across four continents – Asia, North America, Australia and Europe. A 
total of 1203 were registered to vote, with the poll receiving 2328 votes.

GB POSTAGE FOR SALE
£50 Bags at 75% Clearance lots from 70%

Single Values in 100s from 80%
Minimum order value: £200.00

REQUEST FULL LIST!

PAYING FOR POSTAGE
MANY BUYING PRICES INCREASED!

AUSTRALIA £20.00 per A$100
AUSTRIA £32.00 per €100
BELGIUM £25.00 per €100
CANADA (values over 32c) £22.00 per C$100
DENMARK £2.50 per 100 DKR
FINLAND To advise
FRANCE £35.00 per €100
GERMANY £46.00 per €100
GUERNSEY To advise   
HONG KONG £4.50 per HK$100 
IRELAND To advise
ISLE OF MAN To advise
JAPAN 35p per ¥100
JERSEY To advise
LIECHTENSTEIN (FROM 1996) £18.00 per 100 SFR
MALTA £35.00 per €100
NETHERLANDS £40.00 per €100
NEW ZEALAND £15.00 per NZ$100
NORWAY To advise
SWEDEN To advise
SWITZERLAND (FROM 1964) £38.00 per 100 SFR
USA £34.00 per 100 $US

Subject to requirements prices quoted are for U/M stamps.
Please contact us before sending mounted stamps.

All lots must be sorted by value with list. Minimum spending £200 per country.

GB POSTAGE URGENTLY REQUIRED
GB must be sorted by value with list.

1p-30p 40%, 31p-99p 50%, £1-£1.99 57%, £2+ 60%, 2nd class 60%, 2nd class SA 65%,  
1st class 50%, E's 50%, Smilers 50%, 1st & 2nd Large 70%.

Please ignore ½p denominations. No mounted material. 
No dues or officials. Must be valid for postage. 

Please do not include surcharges. Other strong currencies also required.

I want to buy almost ANYTHING philatelic...
• Complete stocks and accumulations
• General or specialized collections
• Better worldwide sets/single items
• POSTAGE from most countries – some  

examples of high prices I can pay:
• Minimum transaction £200
• Valid issues only subject to requirements

SERIOUS BUYER

And I can offer a virtually unmatched 
BUYING SERVICE...

• A fast, accurate & courteous valuation based on over 50 
years buying and selling in the trade and familiarity with latest 
market prices and auction realizations.

• Easily arranged visits to your premises to view  
bulky/valuable lots.

• Immediate decision with fast payments.
If you have material for sale, or are thinking of selling, 

contact me NOW...

JOHN CURTIN LIMITED
International Stamp Dealer

P.O. Box 31, Sunbury-on-Thames, Middlesex TW16 6HS
Tel: 01932 785635 (24hrs)

Fax: 01932 770523
e-mail: jcbuying@btinternet.com

www.jcstamps.co.uk
NOTE: Overseas sendings please quote VAT No. 479 9366 69. 

Overseas sellers – it is important you contact us to obtain 
mailing instructions before sending any item.
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NEW GB BUYING PRICES! 
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